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fefSteat aremrar ST ariuTfier Areamiat amiisieh FemTyes qiaTiieh TR staeied Tegam.
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IR o2, SO 6l GUagehial T9E, Haiar=ar e AT agaRIdiaaayr, Tew=a qediat
Hewquf TRTH AT, AT gee, St Al Ica ST Tt amed, fefsreat Sushtor oTfiT $etie s foefoadiar e
ST, AT IR STTS v GaeTe Yo o ST FTTe SUaTelt SHaT 3.

ekt =T fefieer omfr ururfer faqum wierrer amfsies, snfefer smfr Stefors sewran qorTers g9
THST B fAurERTETEl ST T e AT ST T Ui ST SoadT YERUAETS! SR STEdT Iard. & ST
T e sesht= fasdwer st STfOr UTee aTdIe ToT TS B ST HedhTae e arenerdt
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¥) AT SeRidier Tmeshi=an fefsieat emfor ariariien foaum Sededet qedi=i g .
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T 7T JUHTHe ¥Ne fETme Ao AL Nemdta argenr=an fefsea sifor arearfie fovum faiat
TTHTRSTeh, 31T ATfOT Seaforsh sreahr=mafomy qurerdr. ITedl, 3u-3redt STTfor Treior s Oefie ¥ o o SfeehT= aHTEST
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ITOITT ATAT, SATT A IhH SAE, AT THTE, 3ca—, 318707 3ToT fouom ey emnfars shefl el @ =t
(Variables) 4-feig Likert Thetar HISTe! e, ST fersJuumanat auiTenes SR ail (SRETT, ZohaRy, SO, I
forerer) aTavaTa oftet. foraaiear oTfoT Suar gifaa wwamanet amere SR, G STeEn ST Cronbach’s
Alpha ITHRUATT AT
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TTEehT =T forqu STt T T ST AeTvia seetelt 31Ty, fefsreat wiewiad (dierer wifean, sifersT
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TreerT=aT fefstea st arariies foaum feardteramtsen, stsfen amfor Qerfires srees v eehara, st foque gewrm=m
AT, STt ATTOT Sfade s seard.

TSI B fuue sl Stauard Hewere iR SSadrd. SHaEeRI = Y91 Fgsar=ar a1 AT
TR T aresRiT fefsea foram TRuTfer AT TefehRrEe IMTfad shidTd TR |THTISIR Heash Sfcied
ITEL 3T 3U-3Tedt ek fefSieet foaom wiermer | S1q @ AT 93T AFied THeiedT UTHIOT UTgehiat
TRITIE e STae e TgdTa.

ik ®1eeh, S Y ScaT AT WiEl A, faque wfieiEn afony AT, 39 Sca STl
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Sregforeh e Tl e faeTan eyl ufomy sdrd. Sea e staeiel ares fefsed aemar sfor siemsa
e TR HOATE AT STaea o fefea fauur wieruara stfies gem stadrg ot et fRiferd omee ufitfa
IRUTIER HTEAHTEX 3Teeh 31ae o Uedrd.

et TTOT Su-3Tedt efehd el fefiree foraumTea Tefenr STaea aTeaT 3118 ot ITHir AT I8 Ireshiaed
RIT v STem Herqut 1R . fuvrRTerfsie Sitor TfieroT STTaveh 3112, SATd g ST, 3o Scde

EHEL RIS EREU RIS E RIS

rfgder farpwor erfor sreffad=m:

9. UTdHTEHToT AATHAT Redeh I ATl @ =%o00)

=T (Variable) ST (Category) W& (n=%%0) | SU-IE Brei TRT (n=%00)

(n=%R0) (n=%30)

I (Age) 9¢-3Y4 34 (33%) 4 (2%) 30 (R3%) R0 (3R.4%)
RE-3Y4 g0 (¥0%) ¥o (33%) 34 (%) 234 (33.¢%)
36-¥Y 34 (33%) 34 (R]%) ¥o (32%) 220 (9.4%)
¥&—§o 20 (23%) R0 (219%) 4 (23%) &Y (28.3%)

AT (Gender) T (Male) Wo (¥%) &0 (40%) o (¥&%) 2R0 (%19.4%)
HiEaT (Female) ¢o (43%) &o (40%) 6o (4¥%) 220 (4UR.4%)

318797 (Education) I= HTEATHE Y (29%) XY (3¢%) Gy (¥3%) 234 (32.3%)
(High School)
UeeeR (Graduate) 6l (40%) Lo (¥3%) ¥o (32%) 28 (¥2.3%)
UgsgTH (Postgraduate) 4o (33%) 4 (R0%) 34 (%) 220 (9.4%)

wife 3= (Monthly | < Z20,000 g0 (9%) R0 (%19%) 34 (R9%) &4 (R&.3%)

Income)
Z20,009-¥0,000 &0 (¥0%) 4o (¥3%) Yo (3¢%) 280 (¥0%)
T%0,003-50,000 Lo (33%) 34 (%) 30 (33%) 294 (R¢.C%)
> 350,000 30 (R0%) 24 (23%) 24 (23%) &0 (34%)

2. AT THTT (34 Likert TheT)

uTaat (Level) I (n=3%0) IY-ITET (n=230) JTHIUT (n=% 30)

¢ — g9 FHT (Very Low) 4 (3%) 30 (¢%) R0 (24%)

R — AT (Low) %0 (19%) 24 (23%) R4 (2R%)

3 — HEIH (Moderate) 30 (R0%) %0 (33%) Yo (3¢%)

¥ — ST&d (High) by (39%) 34 (%) 4 (2R%)

4 — Y S (Very High) Yo (33%) R0 (29%) 20 (¢%)

U (Mean) ¥.R 3.3 3.0

T fa=are  (Std. Dev.) 0% g.0 2.2
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3. AT Teah; AT Ica=T ATTuT fauurs faae

Ia= g fguE = e IEH (%) | SU-STEH (%) | TTHIUT (%)
(Income %) (Predominant Marketing Channel)

<3R0,000 URUTIR (Traditional) go vo ¢o
¥30,009-¥0, 000 | URUTIR/fEea I3 (Traditional/Digital Mixed) Ly Yo %o
¥¥0,008-§0 000 %%W(Digital) Vo go Yo
>R§0,000 fefSea (Digital) AN Y &o

¥, Frerforer T errfor feraor e

forerur (Education) T e S e feftres (%) TRUTRER (%)
I=d HTeATHe (High School) URITTER (Traditional) 30 o

UgaeR (Graduate) fefSteat (Digital) &Y E

Ugeg T (Postgraduate) fefres (Digital) ¢o Ro

b, fogur s e SieruaTet IRATHET (S ATBTET)

I TR (Channel Type) W& (n=%%0) | SU-ITEH (n=%20) | ATHUT (n=% 30)

fefSteat (sias) (Digital Online) ¥.4 3R R.0

qRUTiE (Sedl/f2) (Traditional TV/Print) | .0 3.0 ¥.0

U FRATHET (Mean Frequency) 3.3 ERS 3.0

e faare  (Std. Dev.) 2.3 2.8 2.3

AT SR Yoo SfduTash =T JuiHTensh frsdwomqa el Iu-redl SATfor arefior yrmaed fooum =+a
T RITAT=AT FHATT T FTh [T HTAT AT, & TTeh @ THEAT T07 HTA(R€ 34 TN, ¥ 0%) 0T I=af f1ferd
(TS 4 0%, TS 33%), O Io 30— TEAA (>" ¥0,000: 43%), I feforeat faqummeft 31firek =req amR.
AT FEd AT G oy} 3R, auedt fefsee fauum @iemvard ararar vy afd e o,
JATOT TR Fetat Tac fofed T 3T (TEdR.0 i TSI, IU-IE WTEehT =T ATHTiieh T9Td Heaq 3R
@Ed 3.3) i fefseet foaur wfierruarst araTiar 3.2, TRt AreadTa e st fare (3.0) 3R, mfior
TTEsh TTEIH HeAHafia (38—¥y aY, 32%) 7 Feft farferay (S== mmeafirer ¥%) 3, FHt a1 (<* R0,000:
%) TGS AT AT T FH (FUET 3.0) 7R, fefSfea foauum sweqar &t (2.0), o7for graTis
HIEGTET AT ST (¥.0) TR, AT JSEHYT T BId sl WTHTISR J91E Sca— 3T1for fEreqor a1k staeiel omesh
fefStea fomum wierrvara T& 4e 21eq & I ITee St Saw, St @t amed offr fefea anarage
TRITIE T ST SR,

STEIIAT URUTTH SATOT ==t

YR feRITde Yoo WfqwTaeR=aT SAETqd fagd Tt st fauue SHe SR T AR IR
TSR STE, SATfeR feerdt STfor fRrequmer sTaeie[d oTed. TTedl UTesh quT(6—3% aN, Yo%) T I== frfera
(TEHTER 4 0%, TG 33%) TR, a SU-ITedl 1or Jrefior ek et frfera (S==r mmeafien: Su-sredt 3¢%, wmdior
¥%) ST HETT I (<* ¥0,000: YT 4 0%, AT §4%) A, HHINH TeahT=T faraur qedias giar T
TR, TR UTEehT =T TSR T9E ¥.% 3ATR, TN 3.0, & &t i fefiea fauvm whervara sifus gvme
T, 3Tffeh Teeh T HewT 3R ST S0 (> " ¥0,000) SFHAA Uk fefSieet fuum wad starg, @t st
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3T I AT HTHTER ST Tedrd. RIATe! wewerul 3T, Tgefek A1 ygegw areeh fefseat fomomma
3Tfereh e TTed, T T i TTeeh URUTe WTeamiaR S ST s ST, e qurehrd fefsrea foqum wfien
AT YTl AT SHITed) AlhE &I ATae Tt a8 ATHuT 31T g UTeehT Hedl ITfish HTesy Hewayul Ufea.

freer:

ST 318 TeqT 31t it AR SemiTdier areehrean fouue Fraiar ammtorsg sfie oo Steffores gesh
TIZAT JHTIMTER. TTd STehdTd. et ST SU-STedl Iress & aevr, furfara omfor S=u Sau=1 erdeiel ofred, o afshar
TR Jeash, dagHET Yo 3N fefieet wemayges ffsea fauormsft siftres sea s1mRa. e amHior mmes
T Iea=T STIOT SRt fRTEA0T STHUAT S URATiG: fauvHTeR. STaeied Ueard. §qvia;, fefsed fauvm @R e
Frea I, foea: el oTftT -l ceraedd fefsea S+ 31fiek swrelt 3tara @@ aruTfes Areas TrHior Sfor
it feforeat o sciean AsRae STemd Hews e, A1 FreRiae faaureRiHRrIfsie ST T STavas
IR, 519 G soror= fRrfare snfor e Sca St TR Endl fefsiest <iaer aratet Sirdie, a¢ arior sqifor
I} I STEATT UTEHT IA T TBIUATHTST TIATHGR AT ST ohed SITdleT, HTATISIoh THTe] ScdwT JTT0T f31e70T Aetma
U35 HIEH TIR hedTd SIedd] T S ehd, STSRUSH A drare areadr 3d 1T 9 Segidie fafae omesw
T SrefehTet s 8T germar a4
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